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THE IMPACT OF ECOSYSTEM SUPPORT, ACCESS TO FINANCE, 
AND THE STRENGTH OF NETWORKING CONNECTIONS  

ON THE PERFORMANCE OF START-UPS IN GEORGIA
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Abstract. The study analyses the factors affecting the performance of start-ups in Georgia. Theoretically, it is 
believed that the success of start-ups largely depends on a number of external factors, including financial resources, 
network development and ecosystem support. The start-up ecosystem comprises institutional, organisational, and 
resource-based elements that foster the growth and sustainability of new ventures. Networking and access to 
funding are crucial for their development in a competitive market. The study examines the impact of ecosystem 
support, financing, and networking on the effectiveness of start-ups in Georgia. A specially designed questionnaire 
was used for the analysis, with 100 start-ups from across the country participating. Multiple linear regression 
was used in the study to analyse the impact of these factors on the performance of the startups.  The dependent 
variable was the assessment of the startups' average performance (PERF_MEAN), while the independent variables 
were ecosystem support (ECO_MEAN), funding (FIN_MEAN), and networking (NET_MEAN). The analysis of 
regression coefficients showed that the strongest positive effect on performance is from networking (β = 0.426, 
p < 0.001), indicating that the success of start-ups is largely dependent on active professional relationships and 
network expansion. Funding also showed a significant positive influence (β = 0.313, p = 0.001), highlighting the 
importance of having sufficient financial resources available for start-ups. Ecosystem support, despite the positive 
coefficient value (β = 0.174), did not reach the standard significance level (p = 0.062), which suggests a possible 
partial influence through other factors, particularly the synergy of funding and networking connections. The 
results show that strong networking and adequate financial resources are particularly important for the success 
of start-ups, whereas the role of ecosystem support is more complex and interdependent with other factors. The 
research findings are significant for policy development, business development, and strengthening the start-up 
ecosystem in Georgia, particularly when the aim is to support innovative and high-growth companies. The study's 
findings highlight the need for more integrated policies and specialised programmes that combine financial,  
informational, and networking support.
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1. Introduction 
Entrepreneurship is a vital factor for economic 

growth, job creation and innovation. Start-ups, as small 
and agile enterprises, can respond quickly to changes 
in the market environment, adopt new technologies 
and offer innovative products and services, making 
them a key driving force for economic competitiveness. 
However, the effectiveness of such companies depends 
not only on the entrepreneurs' internal resources and 

competencies, but also on external environmental 
conditions, including institutional support, access to 
financial resources, and networking opportunities. 
Modern research emphasises the concept of the 
entrepreneurial ecosystem as a comprehensive 
approach to analysing the factors influencing start-up 
success. Unlike traditional models, which focus on the 
characteristics of individual entrepreneurs or firms, the 
ecosystemic approach considers entrepreneurship as 
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the result of the interaction of many interdependent 
elements: government institutions, financial 
mechanisms, cultural and social norms, educational and 
infrastructural resources. According to Daniel Isenberg, 
a successful ecosystem includes several interconnected 
components: public policy, access to finance, an 
entrepreneurial culture, human capital, and the market. 
The effectiveness of the ecosystem is determined not 
only by the existence of these components but also by 
their interaction.

About the entrepreneurial ecosystem by Erik 
Stam (2021), the systemic view emphasises that an 
ecosystem is a network of interconnected actors and 
resources that facilitates productive entrepreneurship 
at a regional level. This approach considers the 
influence of the institutional environment, financial 
capabilities, and social networks on the growth 
and sustainability of start-ups, which is particularly 
important for countries with developing economies. 
The literature on ecosystems places particular emphasis 
on financial resources and network connections. 
Funding is a critical factor for realising entrepreneurial 
ideas, implementing innovations, and scaling up 
of businesses. According to Jeffrey Pfeffer's (1978) 
resource dependence theory, organisations dependent 
on external sources of resources for their sustainable 
operation. For start-ups without a history of credit 
transactions and sufficient assets, access to funding 
can determine their ability to grow and achieve 
long-term sustainability. Furthermore, network 
connections play a crucial role in providing access to 
information, partnerships, expertise, and investment. 
As Mark Granovetter notes in his classic work (1973), 
“weak” and “strong” ties serve different functions: 
weak ties provide access to new opportunities and 
knowledge, while strong ties build trust and ensure the 
sustainability of interactions.

For start-ups, particularly in resource-constrained 
and underdeveloped institutional environments, a well-
developed network of contacts becomes a strategic 
advantage. The study of these factors is particularly 
relevant for developing countries, where financial 
markets and institutions  supporting entrepreneurship 
are still developing, and informal networks can play 
a crucial role in the success of start-ups. 

In developing economies, including Georgia, 
there is a limited body of empirical research that 
examines the interplay of ecosystem support, access 
to finance, and networking in the context of start-
up performance. Georgia represents an interesting 
case for study. In recent years, entrepreneurial 
initiatives have been actively developing in the 
country: Government start-up support programmes, 
accelerators, incubators, and international grants 
are creating the conditions for the formation of an 
entrepreneurial ecosystem. However, start-ups face 
limited access to funding, networking opportunities, 

and a small domestic market. Therefore, analysing 
the determinants of start-up performance has both 
theoretical and practical value. The aim of this study 
is to determine how ecosystem support, access to 
funding, and the strength of networking connections 
affect the performance of start-ups in Georgia.

The results of this research may be useful for the 
academic community to broaden their understanding 
of entrepreneurial ecosystems in developing 
economies, as well as for practitioners and government 
agencies formulating policies to support innovative 
entrepreneurship.

The article consists of four main parts. The first part 
provides a theoretical framework and describes the 
impact of key factors on the effectiveness of startups. 
The second part presents the research methodology. 
The third part presents the empirical part, namely, the 
regression model used and the final results: rejected and 
confirmed hypotheses. Finally, the results of the analysis 
are discussed and recommendations are proposed.

2.	 Literature Review
Ecosystem Support and Startup Performance
Entrepreneurial ecosystems are not simply a collection 

of institutions, but a network of relationships between 
actors. The actors include entrepreneurs, investors, 
support institutions, and government agencies. Spigel 
emphasises that the quality of these interactions 
determines the system's ability to create new businesses 
and support their growth (Spigel, 2017).

Macak and Mayer (2016), in their work “The 
Evolutionary Dynamics of Entrepreneurship”, consider 
the ecosystem as a dynamic and evolving system that 
is subject to institutional change. They explain that 
government policy, infrastructure, and changes in 
cultural norms affect the growth of start-ups over time. 
Consequently, ecosystem support is not static but 
evolves, and this evolution impacts the performance of 
start-ups. 

The empirical study by Roundy, Bradshaw, and 
Brockman (2018) shows that the quality of ecosystem 
elements is positively related to entrepreneurial activity. 
The authors found that regions with more developed 
ecosystem support have a higher rate of high-quality  
new ventures. This confirms the hypothesis that 
ecosystem support has a positive effect on the 
performance of start-ups. 

Autio and Thomas (2014) consider the innovation 
ecosystem to be an extended model of the entrepre-
neurial ecosystem, where innovation and collaboration 
between participants play a central role. Their study 
shows that institutional and business support for 
innovation, such as accelerators and infrastructure, 
strengthens start-up performance and growth.

Based on the above, the first hypothesis can be 
formulated as follows: 
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H1: Ecosystem support positively affects start-up 

performance.
Access to Finance as a Critical Enabler
Financial resources are critically important for start-

ups, particularly in developing economies. Resources 
are essential for realising market opportunities and 
scaling companies.

For start-ups, venture capital funding impacts their 
long-term performance. Studies have found that 
companies receiving such investments tend to grow 
faster, use resources more efficiently, and demonstrate 
higher operational performance compared to those 
relying solely on their own funds. In addition to capital, 
venture capitalists offer start-ups professional support, 
such management advice, strategic planning, and access 
to business contacts, which helps companies to survive 
and expand successfully. Overall, the combination 
of capital and expert support significantly increases 
the chances of a start-up developing successfully 
(Frimanskund, Kwiatkowski, Oklevik, 2022).

Kerr, Lerner, and Shoar (2014) provide specific 
empirical evidence showing that access to angel funding 
is associated with higher growth and performance 
for start-ups. Their findings indicate that receiving 
angel investments has a positive causal effect on firms, 
increasing their likelihood of survival, growth, and 
a successful exit. Consequently, funding has a positive 
effect on success measures such as revenue growth or 
the rate of expansion. 

Authors Bruton, Ahlstrom and Lee (2010) Institutional 
theory is integrated into entrepreneurship research, 
demonstrating that access to finance is determined not 
only by the market but also by institutional frameworks, 
including rules, norms, and cultural factors. Access 
to finance is particularly constrained in developing 
economies, including countries such as Georgia.

Drawing on the above discussion, the second 
hypothesis can be proposed as follows: 

H2: Access to finance positively affects start-up 
performance.

Networking Strength and Relational Capital
Network ties systematically affect firm performance 

by facilitating access to information, resources, and 
opportunities for collaboration. Broader and higher-
quality ties enable faster access to customers, partners, 
and investors, while dense and trusted networks 
strengthen business sustainability and accelerate growth 
(Hoang and Antunović, 2014).

Stam and Elfring (2008), in their article 
“Entrepreneurial Orientation and the Performance of 
New Ventures”, focus on entrepreneurial orientation 
and also discuss the role of networks in transforming 
resources into outcomes. Entrepreneurial orientation, 
defined as a willingness to take risks, innovate, and be 
proactive, has a positive effect on the performance of new 
ventures. Start-ups with a high level of entrepreneurial 
orientation tend to grow faster and achieve better market 

performance. Furthermore, a firm's ability to adapt to its 
environment and use its resources effectively is crucial.

Davidsson and Honig (2003), in their seminal 
study “The Role of Social and Human Capital Among 
New Entrepreneurs”, demonstrate how social ties and 
social capital support entrepreneurs in founding and 
developing new firms. Their findings show that social 
capital, including network ties and participation, is 
particularly important in the early stages of business 
creation and helps entrepreneurs progress through 
different stages of the start-up process.

Network structures help firms to develop 
competencies, which in turn influence growth and 
adaptation. A company's development largely depends 
on its external connections. By interacting with various 
partners, firms gain access to new knowledge and 
resources, which enhances their capabilities. Moreover, 
it is not the number of contacts that is crucial, but their 
usefulness and diversity. A well-structured network 
helps a company to develop more effectively and 
strengthen its market position (Lechner, Dowling & 
Welpe (2006). Based on the theory, the third hypothesis 
can be formulated as follows: 

H3: Networking strength positively affects start-up 
performance.

Contextualizing Startup Research in Georgia
The start-up ecosystem in Georgia is developing 

rapidly: innovative support mechanisms, investment 
opportunities, accelerators, and government 
programmes are emerging, although problems with 
access to finance and networking opportunities remain 
a significant challenge (Murjikneli, 2022).

Government initiatives aim to improve entrepreneurs' 
access to financial resources. Enterprise Georgia and 
the Georgian Innovation and Technology Agency 
(GITA) play a crucial role in this process. These 
institutions provide grant funding, start-up acceleration 
programmes, and support for innovative projects. Their 
activities contribute to the development of a favourable 
entrepreneurial ecosystem and stimulate the growth of 
innovative businesses (Mchedlishvili and Tabatadze, 
2024).

Lashkhi et al. (2022) examine existing start-up 
financing mechanisms in Georgia and compare them 
with international practices. The authors analyse funding 
sources, including commercial banks, microfinance 
institutions, business angels, venture capital funds, 
international donor programmes, and co-financing 
schemes. The study identifies the main barriers for 
start-ups, such as high collateral requirements for 
loans, a limited market for private investors, and 
underdeveloped venture capital structures. Research 
suggests that despite the expansion of Georgia's financial 
infrastructure, access to funding for start-ups remains 
limited.

The article “The Startup Phenomenon and the 
Experience of Georgian Startups” analyses the current 
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development of the startup ecosystem in Georgia, 
including its strengths, achievements, and existing 
challenges (Shaburishvili, 2024). The author notes the 
growing number of start-ups in the country, which is 
supported by government programmes, tax incentives, 
accelerators, and initiatives aimed at developing an 
entrepreneurial culture. The paper also explores the 
barriers facing start-ups, including limited access 
to venture capital and funding, and a lack of well-
developed support networks. The study describes 
the evolution of the ecosystem, highlighting the 
role of collaboration between government agencies, 
educational and research institutions, and the business 
community.

3.	 Methodology
Research Design
A quantitative research method was used in the study 

to examine the impact of ecosystem support, access to 
finance, and networking strength on the performance of 
start-ups in Georgia. The choice of this design is justified 
by its ability to enable the collection of measurable 
data, statistical analysis, and the testing of hypotheses 
regarding the relationships between independent and 
dependent variables.

Population and Sampling Method
In line with the research objectives, the study 

population comprises start-ups operating in Georgia as 
of January 2026. Data were obtained from the Startup 
Georgia and GITA websites. Using random sampling, 
196 start-ups were selected from the email database. An 
online questionnaire was distributed to these start-ups 
via email. A total of 100 responses were received, which 
is sufficient for regression and reliability analysis.

Data Collection Instrument
Data were collected using a structured questionnaire 

developed based on previous studies and adapted to the 
Georgian context. The questionnaire consisted of five 
sections. The first section covered the general profile of 
the participating start-ups, including years of operation 
and the distribution of firms by type of activity. The 
following sections addressed each variable:

Ecosystem support – government policy, regulations, 
public programmes, infrastructure, institutional 
support, and government initiatives;

Access to finance – seed funding, venture capital, 
external investors, financial products, financial 
constraints, and availability of financial support;

Networking strength – industry connections, 
collaboration with ecosystem actors, mentoring, 
international connections, networking activities, and 
participation in events;

Start-up performance – revenue growth, market 
expansion, innovation, operational efficiency, execution 
of strategic goals, and performance compared to 
competitors.

The questionnaire was pre-tested on 10 start-ups to 
ensure clarity, reliability, and contextual relevance.

Measurement and Reliability
All items were assessed using a 7-point Likert scale 

(1 = strongly disagree, 7 = strongly agree). The reliability 
of the constructs was assessed using Cronbach's alpha; 
values of 0.70 and above are considered acceptable. 
Composite scores (mean values) were calculated for 
each construct. The start-up performance index was 
calculated as the mean of all six items, allowing it to 
be used as a single dependent variable in regression 
analysis.

Data Collection Procedure
The questionnaire was distributed online via Google 

Forms and by email. The respondents were founders 
who were well acquainted with start-up operations and 
ecosystem activities. Participation was voluntary, and 
the data were anonymous. Data collection took place in 
March 2026.

Data Analysis
The data were analysed using SPSS:
Descriptive statistics – means, standard deviations, 

and frequencies;
Reliability analysis – Cronbach's alpha for each 

construct;
Correlation analysis – to examine the relationships 

between ecosystem support, access to finance, 
networking strength, and start-up performance;

Multiple regression analysis – to test the direct effects 
of the independent variables on start-up performance;

Tests of assumptions – normality, linearity, 
multicollinearity, and homoscedasticity.

All procedures were conducted in accordance with 
standard quantitative methodological protocols.

Ethical Considerations
Participation was voluntary;
No personal data were collected, and anonymity was 

ensured;
The study complies with international ethical 

standards.

4.	 Results and Discussion
To assess the internal consistency of the questionnaire 

items, Cronbach's alpha coefficient was calculated 
separately for each variable. This step was necessary 
because the study’s constructs measure different  
aspects of start-up functioning in Georgia: Ecosystem 
Support (ECO), Funding (FIN), Networking Strength 
(NET), and Start-up Effectiveness.

The analysis showed that the Ecosystem Support 
scale has high reliability (α = 0.903), indicating that it 
comprises homogeneous and clearly defined items. 
The Start-up Effectiveness variable also demonstrated 
strong reliability (α = 0.872), confirming the stability  
of the measurement for the study’s primary  
outcome.
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The Networking Strength scale exhibited good 

internal consistency (α = 0.787), while the Funding scale 
showed an acceptable level of reliability (α = 0.732), 
reflecting the more diverse nature of this construct and 
the variety of funding sources available to start-ups in 
Georgia.

A comparison of the reliability coefficients indicates 
that Ecosystem Support is the most structured 
and homogeneous construct, whereas Funding is 
characterised by greater variability. These findings are 
consistent with the characteristics of Georgia’s emerging 
start-up ecosystem, where institutional support is 
formalised but financial resources remain unevenly 
distributed.

The overall alpha coefficient for all variables 
was not calculated jointly, as combining the 
dimensions of different constructs does not represent 
a methodologically sound assessment of internal 
consistency. The resulting indices confirm the reliability 
of each scale and justify their use in future research.

For all survey items, basic statistical metrics were 
calculated: minimum and maximum values, mean, and 
standard deviation. The questions were divided into 
four groups corresponding to the main constructs: 
Ecosystem Support (Q3–Q8), Funding (Q9–Q12), 
Networking (Q13–Q20), and Start-up Performance 
(Q21–Q26).

The questions related to Ecosystem Support 
(Q3–Q8) showed mean values ranging from 
approximately 3.63 to 4.33, with standard deviations of 
1.05–1.27. This indicates that respondents’ ratings were 
moderately positive, with some differences in opinions 
regarding individual aspects of ecosystem support.

The questions related to Funding (Q9–Q12) showed 
lower average values, ranging from 2.20 to 2.66, with 
standard deviations of 0.97–1.28. This reflects the 
variable access to financial resources for start-ups 
and the differences in how respondents perceive this 
component of the ecosystem.

The network connections (Q13–Q20) showed 
higher ratings. The mean values for individual 
questions ranged from 3.17 to 6.29, with standard 
deviations from 0.74 to 1.16. This indicates that 
respondents perceive strengths within the start-
up network, although some aspects were rated less 
favourably by certain respondents.

Questions regarding start-up performance (Q21–
Q26) showed stable and relatively high mean values, 
ranging from 4.05 to 4.88, with standard deviations 
between 0.90 and 1.16. This suggests general agreement 
among respondents on the assessment of start-up 
performance, with moderate variability sufficient for 
statistical analysis. Overall, the descriptive statistics 
indicate that the data contain adequate variability to 
support further analysis of the relationships between 
constructs, including correlation and regression analysis 
(see Table 1).

A Pearson correlation analysis was conducted to 
examine the interrelationships among the key aspects 
of the Georgian startup ecosystem: ecosystem support 
(ECO), funding (FIN), networking (NET), and startup 
performance (PERF).

The results showed that ecosystem support was 
positively and statistically significantly correlated 
with all other variables: funding (r = 0.399,  
p < 0.01), networking (r = 0.260, p < 0.01), and start-
up performance (r = 0.410, p < 0.01). This indicates  
that stronger ecosystem support is associated with 
greater access to funding, more active networking 
connections, and better start-up performance.

Funding was positively correlated with start-up 
performance (r = 0.359, p < 0.01), but the correlation 
with networking connections was not statistically 
significant (r = -0.055, p = 0.587). This suggests that 
funding does not necessarily imply stronger networks 
within the ecosystem.

Network ties showed a strong positive correlation with 
startup performance (r = 0.454, p < 0.01), confirming 
the importance of interaction and collaboration in 
achieving high start-up performance.

Overall, the analysis indicates that all three factors – 
ecosystem support, funding, and networking – affect 

Table 1
Descriptive Statistics

N Minimum Maximum Mean Std. 
Deviation

Q3 100 1.0 7.0 3.980 1.1719
Q4 100 1.0 7.0 4.330 1.1464
Q5 100 1.0 6.0 4.030 1.2669
Q6 100 1.0 7.0 3.630 1.1340
Q7 100 1.0 7.0 4.310 1.0512
Q8 100 1.0 6.0 4.080 1.2117
Q9 100 1.0 6.0 2.660 .9663
Q26 100 1.0 7.0 4.880 1.1571
Q10 100 1.0 5.0 2.200 .9847
Q12 100 1.0 6.0 2.490 1.2102
Q11 100 1.0 7.0 2.470 1.2828
Q13 100 1.0 7.0 5.520 1.1145
Q15 100 2.0 6.0 4.720 .9110
Q14 100 1.0 6.0 3.170 1.1464
Q17 100 1.0 7.0 5.960 .9941
Q16 100 1.0 7.0 5.480 .9794
Q19 100 2.0 7.0 6.160 .9611
Q20 100 2.0 7.0 5.620 1.0028
Q18 100 5.0 7.0 6.290 .7426
Q24 100 1.0 6.0 4.260 .9059
Q22 100 2.0 7.0 4.050 1.0384
Q21 100 1.0 6.0 4.490 .9265
Q23 100 2.0 7.0 4.280 .9957
Q25 100 2.0 6.0 4.420 .9010
Valid N 
(listwise) 100

Source: Authors’ own calculations performed using IBM SPSS Statistics
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startup performance, although to varying degrees. 
The combination of networking and ecosystem 
support has the strongest impact, whereas funding 
has a direct effect on performance but is not always 
linked to networking. These results underscore 
the importance of a comprehensive approach 
to developing the start-up ecosystem, where 
support, resources, and networks work in concert  
( see Table 2).

A linear regression analysis was conducted to 
assess the impact of ecosystem support, funding, and 
networking on the performance of startups in Georgia. 
The dependent variable was the average performance 
score of the startups (PERF_MEAN), while the 
independent variables were ecosystem support  
(ECO_MEAN), funding (FIN_MEAN), and 
networking (NET_MEAN).

The regression model is specified as follows:

Yi = β0 + β1ECOi + β2FINi + β3NETi + εi

where
	 Y is the start-up performance index,
	 β0, β1, β2, β3 are the regression coefficient 

estimates,
	 εi is the error term.
The model revealed a moderately strong  

relationship between the predictors and start-
up performance, with a correlation coefficient of 
0.614 and an R-squared (R²) of 0.378 (adjusted  
R² = 0.358). This indicates that the selected variables 
collectively explain approximately 38% of the variance 

Table 2
Correlations

ECO_MEAN FIN_MEAN NET_MEAN PERF_MEAN

ECO_MEAN
Pearson Correlation 1 .399** .260** .410**
Sig. (2-tailed) .000 .009 .000
N 100 100 100 100

FIN_MEAN
Pearson Correlation .399** 1 -.055 .359**
Sig. (2-tailed) .000 .587 .000
N 100 100 100 100

NET_MEAN
Pearson Correlation .260** -.055 1 .454**
Sig. (2-tailed) .009 .587 .000
N 100 100 100 100

PERF_MEAN
Pearson Correlation .410** .359** .454** 1
Sig. (2-tailed) .000 .000 .000
N 100 100 100 100

**. Correlation is significant at the 0.01 level (2-tailed).

Source: Authors’ own calculations performed using IBM SPSS Statistics

in start-up performance, which is a meaningful result 
in social science research (see Table 3).

The ANOVA results showed that the model is 
statistically significant (F = 19.409, p < 0.001), 
confirming that the selected factors collectively 
explain variations in start-up performance. Regression 
coefficient analysis showed that networking  
(NET_MEAN) has the strongest positive influence 
on performance, with a standardized coefficient of  
β = 0.426 (p < 0.001). Funding (FIN_MEAN) also 
has a significant positive effect on start-up performance  
(β = 0.313, p = 0.001). Ecosystem support  
(ECO_MEAN) is positively associated with 
performance, but it does not reach statistical 
significance at the 0.05 level (β = 0.174, p = 0.062), 
suggesting a partially mediated effect through funding 
and networking (see Table 4).

The multicollinearity test indicated that tolerance 
values ranged from 0.761 to 0.903, while VIF values 
ranged from 1.108 to 1.314. These indicators are 
within acceptable limits, confirming the absence of 
significant multicollinearity among the independent 
variables and the reliability of the regression results 
(see Table 5).

Overall, the regression analysis demonstrates that 
networking and funding play a significant role in 
improving the performance of start-ups in Georgia, 
whereas ecosystem support has a positive but less 
pronounced effect. The model explains a substantial 
portion of the variance in the results and is statistically 
significant.

Table 3
Model Summary

Model R R Square Adjusted R Square Std. Error of the Estimate
1 .614a .378 .358 .61990

a. Predictors: (Constant), NET_MEAN, FIN_MEAN, ECO_MEAN

Source: Authors’ own calculations performed using IBM SPSS Statistics
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Table 4
ANOVAa

Model Sum of Squares df Mean Square F Sig.

1
Regression 22.375 3 7.458 19.409 .000b
Residual 36.891 96 .384
Total 59.266 99

a. Dependent Variable: PERF_MEAN
b. Predictors: (Constant), NET_MEAN, FIN_MEAN, ECO_MEAN

Source: Authors’ own calculations performed using IBM SPSS Statistics

Table 5
Coefficientsa

Model
Unstandardized Coefficients Standardized Coefficients

t Sig
Collinearity Statistics

B Std. Error Beta Tolerance VIF

1

(Constant) -.081 .622 -.130 .897
ECO_MEAN .141 .075 .174 1.885 .062 .761 1.314
FIN_MEAN .330 .094 .313 3.510 .001 .814 1.229
NET_MEAN .506 .101 .426 5.029 .000 .903 1.108

a. Dependent Variable: PERF_MEAN

Source: Authors’ own calculations performed using IBM SPSS Statistics

5.	  Conclusion and Recommendations
The study has shown that the performance of start-

ups in Georgia is largely determined by funding and 
network strength. Regression analysis confirmed 
that these two factors have a statistically significant 
positive effect on start-up performance, with network 
strength being the strongest predictor and funding  
also significantly enhancing performance.

The impact of ecosystem support was positive but 
less pronounced and did not reach the conventional 
level of statistical significance, which may indicate an 
indirect effect mediated through funding and network 
interactions. Thus, the hypotheses regarding the 
positive influence of funding and network strength on 
start-up performance were confirmed, while the role  
of ecosystem support requires further investigation.

In the Georgian context, where the start-up ecosystem 
is developing with technology clusters, accelerators, and 
innovation support programmes, the results emphasise 
that the success of start-ups depends not only on 
financial resources but also on active engagement 
with partners, experts, and professional communities. 
This creates additional opportunities for the growth, 

sustainability, and development of innovative projects 
in the country.

Although various support programmes aimed at 
promoting entrepreneurship exist in Georgia, the study 
highlights the need for further improvement. Specifically, 
these programmes should be more practical, provide 
greater opportunities for building network strength, 
and more effectively integrate financial instruments 
within the start-up ecosystem.

Based on these conclusions, it is recommended 
that start-ups pay particular attention to developing 
professional networks and actively participating in 
entrepreneurial communities, as these factors have the 
greatest impact on performance. It is also important 
to diversify funding sources and actively attract 
investments to ensure sustainable growth.

Ecosystem participants and supporting institutions 
should focus on creating closer interactions between 
start-ups, investors, and experts, as well as expanding 
access to financial resources. Strengthening 
programmes aimed at enhancing network strength 
and entrepreneurial competencies could significantly 
improve start-up performance.

References:
Autio, E., Thomas, L. D. W. (2014). Innovation ecosystems: Implications for innovation management?  
In M. Dodgson, D. M. Gann, & N. Phillips (Eds.), The Oxford handbook of innovation management  
(pp. 204–228). London: Oxford University Press. 
Bruton, G. D., Ahlstrom, D., & Li, H.-L. (2010). Institutional theory and entrepreneurship: Where are we 
now and where do we need to move in the future? Entrepreneurship Theory and Practice, 34(3), 421–440.  
https://doi.org/10.1111/j.1540-6520.2010.00390.x 
Davidsson, P., & Honig, B. (2003). The role of social and human capital among nascent entrepreneurs. Journal of 
Business Venturing, 18(3), 301–331. https://doi.org/10.1016/S0883-9026(02)00097-6 
Frimanslund, T., Kwiatkowski, G., & Oklevik, O. (2022). The role of finance in the literature of entrepreneurial 
ecosystems. European Planning Studies. https://doi.org/10.1080/09654313.2022.2055962 



Baltic Journal of Economic Studies  

475

Vol. 12 No. 3, 2026
Granovetter, M. S. (1973). The strength of weak ties. American Journal of Sociology, 78(6), 1360–1380.  
https://doi.org/10.1086/225469 
Hoang, H., & Antoncic, B. (2003). Network-based research in entrepreneurship: A critical review. Journal of 
Business Venturing, 18(2), 165–187. https://doi.org/10.1016/S0883-9026(02)00081-2 
Kerr, W. R., Lerner, J., & Schoar, A. (2014). The consequences of entrepreneurial finance: Evidence from angel 
financings. The Review of Financial Studies, 27(1), 20–55. https://doi.org/10.1093/rfs/hhr098 
Lashkhi, M., Ogbaidze, S., Lashkhi, M., & Charaia, V. (2022). Startup access to finance in 
Georgia and international experience. Ekonomisti, 18(2), 48–55. https://doi.org/10.36172/ 
EKONOMISTI.2022.XVIII.02.M.Lashkhi.S.Ogbaidze.M.Lashkhi.V.Charaia 
Lechner, C., Dowling, M., & Welpe, I. (2006). Firm networks and firm development: The role of the relational  
mix. Journal of Business Venturing, 21(4), 514–540. https://doi.org/10.1016/j.jbusvent.2005.02.00
Mack, E., & Mayer, H. (2016). The Evolutionary Dynamics of Entrepreneurial Ecosystems. Urban Studies, 53, 
2118-2133.https://doi.org/10.1177/0042098015586547 
Mchedlishvili, M., & Tabatadze, N. (2024). Funding opportunities for innovative entrepreneurship in Georgia. 
Globalization and Business, 9(17), 105–110. https://doi.org/10.35945/gb.2024.17.009 
Murjikneli, S. (2022). Promotion programs and funding mechanisms for startup companies in Georgia. Scientific 
Collection “InterConf”, (136), 14–23. https://archive.interconf.center/index.php/conference-proceeding/article/
view/1884
Pfeffer, J., & Salancik, G. R. (1978). The external control of organizations: A resource dependence perspective. New 
York: Harper & Row.
Roundy, P. T., Bradshaw, M., & Brockman, B. K. (2018). The role of entrepreneurial ecosystems in 
stimulating effective entrepreneurial activity. Journal of Business Research, 86, 1–10. https://doi.org/10.1016/ 
j.jbusres.2018.01.032
Shaburishvili, S. (2024). The startup phenomenon and Georgia’s startup experience. Neweconomist Journal, 19(3), 
45–58. https://neweconomist.com.ge/media/documents/04-2024_stambistvis.pdf
Spigel, B. (2017). The Relational Organization of Entrepreneurial Ecosystems. Entrepreneurship Theory and Practice, 
41, 49-72. https://doi.org/10.1111/etap.12167 
Stam, E., & Van de Ven, A. (2021). Entrepreneurial ecosystem elements. Small Business Economics, 56, 809–832. 
https://doi.org/10.1007/s11187-019-00270-6
Stam, W., & Elfring, T. (2008). Entrepreneurial orie ntation and new venture performance: The moderating role of 
intra- and extraindustry social capital. Academy of Management Journal, 51(1), 97–111. https://doi.org/10.5465/
amj.2008.3074403

Appendix
Questionnaire: Impact of Ecosystem Support, Access to Finance, and Networking Strength on Startup Performance
Section A: Ecosystem Support 
1.	 Government policies create a supportive environment for startups.
2.	 Public support programs enhance growth opportunities.
3.	 Regulatory procedures are efficient for new ventures.
4.	 Startup infrastructure (incubators, accelerators) is accessible.
5.	 Institutional support reduces business uncertainty.
6.	 Government initiatives encourage innovative activities.

Section B: Access to Finance
1.	 Early-stage funding is easily accessible.
2.	 Venture capital availability is adequate.
3.	 External investors actively seek innovative startups.
4.	 Financial institutions provide suitable products for startups.
5.	 Funding constraints limit our growth.
6.	 Our startup can secure financial support when needed.

Section C: Networking Strength 
1.	 Our startup maintains strong industry ties.
2.	 We frequently collaborate with ecosystem actors.
3.	 Mentorship significantly improves strategic decisions.
4.	 International connections enhance growth.
5.	 Networking provides access to critical resources.
6.	 We actively participate in industry and startup events.
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Section D: Startup Performance 
1.	 Our revenue growth has been satisfactory.
2.	 We have achieved our market expansion goals.
3.	 Innovation and product development outcomes are high.
4.	 Overall operational performance meets expectations.
5.	 Our strategic objectives have been successfully realized.
6.	 Our startup is performing better than competitors in our market segment.
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