Riga, the Republic of Latvia December 3-4, 2021

DOI: https://doi.org/10.30525/978-9934-26-159-6-35

3ACTOCYBAHHSA IU®POBUX IHCTPYMEHTIB
DATA-DRIVEN MAPKETHUHI'Y B EJIEKTPOHHIA KOMEPIIII

Kypmnao B. B.
KaHOUOam eKOHOMIYHUX HAYK, OOYeHM,
Odoyenm Kageopu MiHCHAPOOHOI eKOHOMIKU Ma MApKemuHay
Kuiscvroeo nayionanvnoeo ynieepcumemy imeni Tapaca [llesuenka

JepoennoBa 5. B.
KaHOuOam eKoHOMIYHUX HAYK,
acucmenm Kagheopu MidDCHAPOOHOI eKOHOMIKU Ma MAPKeMUH2y
Kuiscoroeo nayionanvnoeo ynieepcumemy imeni Tapaca [llesuenka
M. Kuis, Yxpaina

OpHUM 3 HanpsMiB KOMEPLIHHOT AisTIBHOCTI MiAIPHEMCTB, SIKii CTPIMKO
PO3BUBAETBCSI Y CydacHOMY iH(GOpPMAIIfHOMY TNPOCTOpi, € EJNeKTPOHHA
komepuisi. CrocTepiractbCsi HEYXWIBHE 3POCTaHHS PHHKY EJEKTPOHHOT
Komepiii y cBiti (3 3,35 mupa. mon. CHIA y 2019 p. 1o 4,213 mupa. mon. CIIA
y 2020 p. [1]), cTpiMke 30iJbLICHHS KUIBKOCTI PETYJISIPHUX IHTEPHET-
nokynuis (B Ykpaiti, B 2021 poui ix yactka 3pocna 10 42% [2]), nokpanieHHs
iXHBOTO CIIO’KMBALIBKOTO JOCBiTy, MiABHIIEHHS JOBIpM 10 OHJIAHH-Mara-
3MHIB. 3HAYHO aKTHMBI3y€ThCS MAapKETHHIOBA Ta KOMYyHIKalifiHa JisUIBHICTH
KOMMNaHid y iHPOpMamifHOMY MPOCTOpI MIOAO YTPHUMAaHHA ICHYIOUHX
IHTepHET-TIOKYIIIB Ta 3aIy4eHHs HOBUX. OUeBUIHO, IO KapaHTHHHI 3aX0/I1
i 9ac maHAeMii KOpOHABIPYCY CIYTYBalIH KaTalli3aTOPOM PO3BHUTKY PHHKY
EJIEKTPOHHOI KOMepIIii, TOMy CHOCTepiraeThcs iHTeHCHdiKallis KOHKYpEHIT
Ta TOCHJIIOETHCS 3HAYYIICTh 3aCTYBaHHS Cy4aCHHX HU(MPOBHX TEXHOJOTIN
MapKETHUHTY 3 METOI0 MIABHIICHHS PEHTa0eIbHOCTI 30yTOBOI AISUIBHOCTI B
Mepexi [HTepHerT.

OpHuM 3 HalcydacHIMX HU(POBUX IHCTPYMEHTIB MAapKETHUHTY €
MapKeTHHI Ha ocHOBi 0a3 nmanux (Data-driven marketing), skidi Hamae
MOXJIMBICTh KOMIIAHISIM MaKCHMaJIbHO €(EeKTUBHO BHKOPHCTOBYBATH
IHCTPYMEHTH aHATITUKH 3 METOIO I'PYHTOBHOTO aHaNi3y LLIbOBOI ayIuTopil
Ta PO3poOKM LiJIECTIPIMOBAHNX KOMYHIKAI[IHHUX Ta PEKIaMHHMX CTpaTerii.
3a pesynmpTaTaMu JOCHTIHKEHHS KOHcaITHHTOBOI areHmii Adweek kommaHii
aKTUBHO BUKOPHUCTOBYIOTH IIeH IHCTPYMEHT 3 MeTor [4]:

— BIJCTeXEHHs IpoLeciB 00CIyroByBaHHA KiIi€eHTIB (56% kommaHiii);
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— BHBYEHHS Ta aHaNi3y akTHBHOCTI ayauTopii B Mepexi (51%
PECIIOHIEHTIB);

— BIICTEXEHHS MOBEAIHKH KOPUCTYBaviB Ha caiTi (44% xommaHiii);

— HalaIITYBaHHA TapreTOBAHOTO KOHTEHTY (69% pecHOoHIEHTIB);

— pO3poOKHM MapKETHHTOBOI cTparerii mnpocyBaHHs OpeHny (55%
KOMIIaHii);

— HaJlaroJDKyBaHHS KOMyHiKaii 3 kimientamu (49% xommaHiii).

OT1xe, MapKeTHHI Ha ocHOBI 0a3 manux (data-driven marketing) — e
Mi/IX111 70 pO3pOOKH MapKETHHIOBUX CTpATEriii Ha OCHOBI aHaNI3y OTPUMaHUX
y )pOBOMY NPOCTOPI AAHUX 3 METOIO IiABUIIEHHS €()eKTHBHOCTI PUHKOBOT
ISUTBHOCTI Cy0’€KTa TOCIIoTapIOBaHHS.

DaxiBIli 3a3HAYAIOTH TaKi KIIFOYOBI IIEpEBark 3aCTOCYBaHHS iIHCTPYMEHTIB
(POBOro0 MapKETHHTY 3 BUKOPUCTAHHAM 0a3 TaHUX:

— 1udpoBa aHaNiTHKa ayauTopii 3abesmedye ckiamaHHSA il YITKOTO
npo¢iro, NOOyIOBY IaTepHIB IOBEAIHKH CIIOXHMBA4iB, BH3HAYCHHS IX
iHTepeciB Ta I[IHHOCTEH;

— Ha OCHOBI BUKOPHCTaHHS JIAaHUX, 1[0 CIIUPAIOTHCS Ha 3aKOHOMIPHOCTI,
MOXITUBO pe3y/IbTaTUBHIIIE CIPOTHO3YBATH PUHKOBHUIT MOMHT;

— Opi€HTAIlis Ha JIOSUTbHUX CIIOKUBAYiB,;

— MiABHLIYETHCS e()EKTHBHICTh KOMYHIKAIIHHOI B3a€EMOJIi 3 IIJILOBOIO
ayJUTOPI€I0, HAJATOKYETHCSI 3BOPOTHIN 3B’A30K 3 HEK, IO CTHUMYIIIOE
TIOBTOPHI KYTIBIIi;

— 3a0e3mevyeThcsl  ONTHMI3allisi MapKETHHIOBOTO  OIO/DKETY  Ta
Mi/IBUIyeTbCS piBeHb KOHBepcii 3acrtocoBanmx digital- iHCTpyMeHTIB
MAapKeTHHTY;

— TOYHICTHP M aKTyalNbHICTb OTPHUMAaHUX HaHUX (popMye OCHOBY st
o0y T0BH €(PEeKTHBHUX CTPATETiH Ta OTIepaTUBHICTH pearyBaHHI KOMITaHii Ha
PHHKOBI 3MiHH.

Digital-inctpymeHTamMu, 1o J03BONSAIOTE €()EKTHBHO BIPOBAKYBATH
MapKETHHT Ha OCHOBI 0a3 IJaHUX € HACTYIIHI:

1. 36ip Ta aHamiTMKy maHuX 3xilcHIOOTL Google Analytics, Roistat,
Funnel.io, Mixpanel, Supermetrics, CRM systems (nanpukian, Salesforce,
HubSpot, Oracle), Aunexc.Metpuka , AppsFlyer, Adobe Analytics.

2. Ilpouemypy A/B TtectyBaHHS mNpOHOHYIOTH Iutathopmu: Google
Optimize, Firebase, MailChimp.

3. Bizyamizamiro nmaHux 3nificHIOIOTE cepeicu: Google Data Studio,
Tableau, SmartData, Looker, Power B, Qlik.

3MICTOBHO PO3IIITHEMO OCOOIMBOCTI HAMITOIIMPEHIMIUX Ccepen YKpaiH-
CBKHX KOPHCTYBadYiB cepBiciB, a came Google Analytics Ta Annexc.Merpuka.

Inrepuer-cepBic Google Analytics Hajae MOXIIMBICTD KOpHCTyBadam
MIpoaHaJIi3yBaTH KiIbKiCHI TOKA3HUKH CAlTy Ta HA OCHOBI aHAITI3y BU3HAYHTU
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e(heKTUBHICTh PEKIIAMHO] [iSUTBHOCTI 3 TIOAAJBIIOI0 OITUMI3AIli€l0 BUTPAT Ha
npocyBaHH:S. AHamiTHaHAHN iHCTpyMeHT Google Analytics Hamae iHpopMarito
100 JpKepen Tpadiky, IesKuX XapaKTepHUCTHKaxX Mpodiito BiBiqyBadiB, iX
OCHOBHHX TIOBEIIHKOBHX O3HAaK: $Ki CTOPIHKH BiABIAyIOTh, B SKii
MOCIIZIOBHOCTI, SIK JOBI'O BUBYAIOT, sIKi (paiiyin 200 mporpaMu 3aBaHTaxKyIOTh
tomo. IHTepHeT-TaThopma «SHmekc.MeTprka» TO3BOJSE aHATI3YBaTH
OJTHOYACHO KIUIBKICHI Ta SIKICHI MOKAa3HHKH CaTy. 3a JOMOMOIO I[OI'0
AQHAJTITUYHOTO IHCTPYMEHTY MOXKHA 3°CyBaTH OCOOJHMBOCTI MOBEMIHKH
BiJIBIlyBayiB CaiTy Ta BU3HAYUTH YaCTKy TaKHX, SKi JOCSTIIM TIEBHOI METH
nepersiay. [HHOBaIiHOIO CKI1aI0BOO IIAT(HOPMH € HasBHICTh IHCTPYMEHTY
«Be0-Bi30p», 3aBIIKH SKOMY MOXKHA CIIOCTEPITraTH 3a MOBEIIHKOIO BiABIIY-
Baya Ha CalTi B PEXUMi «KHBOTO BiicO», HANPHUKIAM, K BiH IPOKPYIye
CTOpIHKY, IO IKUX CTOPIHOK IIOBEPTAETHCS, AKI TEKCTH BHALUISE, SIK PYyXa€ThCs
Kypcop #oro Komm'iorepa Tomo. IHCTpymMeHT «A/B  TtecTyBaHHI»
(A/B testing, Split testing) BHKOPHCTOBYETHCS MOCHIAHHKOM 3 METOIO
onTuMi3allii caiTy, KOIM MiJ 4ac TECTyBaHHs BiIBiqyBadi OIIHIOIOTH [1Ba
PI3HHX BapiaHTH CTOPIHKH CalTy Ta 3a pe3yJIbTaTaMH OI[IHIOBAHHS JTOCIIITHUK
BU3HAua€ HalleeKTUBHILLY.

s BIACTEXKEHHS Ta aHami3y I[EBHUX IOKA3HHWKIB y HU(POBOMY
MapKETUHTY BUKOPUCTOBYIOTH OI3HEC-METPHKH — II¢ OIIIHOYHI 3HAYCHHS
MOKa3HUKIB, KOC(DIIi€HTIB, IHAMKATOPIB JISUTLHOCTI KOMITaHii, sIKi J03BOJIAThH
3’sicyBaTd TOTOYHY Oi3HEC-CHTyamil0 Ta BHM3HAUUTH KPOKM INOJO il
MOKpalIeHHs. 3arajioM, 3acTOCOBYIOTH 8 TPyl TaKHMX METPHK, SIKI MOXKHA
CHCTEeMAaTH3YyBaTH 32 HACTYITHUMH HalpsMaMu.

Bumpamu: CPA (BapTicTh 3aiydeHHsl KIIEHTA) — METpPHKa HAJae
MOJKJIMBICTH PO3PaxyBaTH, CKIJIbKH KOUITYE KOMIAaHii KO)KeH HOBHH KIII€HT Y
po3pi3i koHKpeTHOI peknamuoi kammanii; CPC (1iHa 3a KK 32 peKJIaMHUM
OTOJIOIIEHHSIM) — TOKAa3HHMK, 10 JJO3BOJISIE BU3HAYUTH PEKJIaMHI BUTpATH Ta
po3paxyBaTH PeHTAOEIbHICTh PEKIIAMHOI KaMIIaHiT,

Cnoorcusaui: CR (xoedillieHT KOHBepCil) — METpUKa LIIOCTPYE BiICOTOK
KOpHUCTyBayiB, sKi 31ificHunu kouBepcito Ha caiiti; CRR (edexruBHicTh
YTPUMaHHS KJII€HTIB) — METPHUKA, SKa J03BOJsIE BU3HAYMTH €(EKTHBHICTH
JUSTBHOCTI KOMITaHii 100 YyTPUMAaHHS ICHYIOUMX KIIEHTIB Ta 1X MOCTIHHOTO
NOBepHEHHs1 Ha iHQopmaniiiHuid pecypc; SCA (NMOKMHYTHH KOLIMK) —
MIOKa3HHUK, [0 JI03BOJISIE BIJICTEKUTH KiJIbKICTh KOPHUCTYBaUiB, SIKi MaJl Hamip
KyIIiBJIl TOBapy Ta MOKJIAIM HOTO Y KOILIWK, ajie 3a MIEBHUX NPHYHMH TaK 1 He
saificamm kymiemo; Churn Rate (Bimrik KiTi€HTIB) — MOKa3HHMK KiTBKOCTI
KJI€HTIB, SIKi BIIMOBHJIHCS Bill POAYKTY 200 MOCITYTH 3a IEBHHUH Mepio] 4acy.

Ipubymxosicms: MRR (perynsapHuii momicsS9Huil T0X01) — KIFOYOBa
METPHKA, sKa HaJa€e iHPOPMAIIII0 CTOCOBHO YHCTOT0 NPUOYTKY KOMIIaHIi 3a
micsib; CLTV (moBiuHa IHHICTH KIIIEHTA) — MOKA3HUK MPUOYTKY, SIKii
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OTPUMY€E KOMIIaHisl BiJ B3a€MOJil 3 OZHMM KIIIEHTOM 3a BeCh IEpiox
JKHTTEBOTO IIHKITy IPOrPaMHOTO pecypcey.

Ha puc. | HaBemeHi OCHOBHI METPHKH, IO AHATI3YIOTHCSA B IPOIECi
peauizarii data-driven MapkeTHHTY Ta HaJaHa iX 3MiCTOBHA XapaKTEePHCTHKA.

4 \
Frequency ~ KUJIBKICTh ITOKa3iB PEKJIAMH Ha OJHOI'O KOPHUCTyBaya
J
e N
i i i ~ BIJCOTOK pEKJIaMHHUX II0Ka3iB, KOTPI 3aKiHYYIOTHCS
Clicks / impressions p P y
(CTR) KJIIKaM¥ BiZIBiqyBaui
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cost (CAC) KOHKPETHOT'O PEKIIAMHOT'O OTOJIOIIEHHS
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[ Events ] ~ event-based cucrema anamiTuku, ska GpopMmye naHi y
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f \ . . . . .
Conversion rate ~  BIJICOTOK KOPHUCTYBadiB, sIKi 3[IHCHWIM LiNbOBY/
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Average revenue per X~ PpO3paxyHOK KOHBepCii: mpuOyTOK BiJ TpaH3akuii 3a
paid user (ARPPU) nepioft / KUIbKICTh aKTHBHUX KOPHCTYBAYIB, sIKi IIATATH 32
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Shopping Cart
Abandonment

~ BIZICOTOK KOPHUCTYBayiB, 1110 IOKJIAJIK TOBAP Y KOP3UHY,
ane Tak i He 3IHCHUIN MOKYTKY

(CLTV)

~ TIpUOYTOK, SIKHil IPUHOCUTH KOPUCTYBAY 3a BECh IEPio
KOPUCTYBaHHS IPOrpaMHHM 3a0€3MeYeHHSIM POo3poOHHKa
(s SaaS — cepBiciB)

Retention rate

YN

J
Lifetime Value 1

~ BIJICOTOK KOPHCTYBAYiB, KOTPi MOBEPHYIUCS 1 3pOOHIN
noTpiOHy Iito (HanpHKIal, IMOKYNKY) B LbOMY Mepiofi
BiZITHOCHO TI€pPioJ1y, KOJI BOHH 3pOOMIIH 11O Jif0 BIEpILE

[ Churn rate ]

~ II0Ka3HKK BIITOKY KJIi€HTIB 3a Micsis (1 — retention rate)

Puc. 1. MeTpuku, 110 aHATI3yIOThCSA
npu BupoBakenHi Data-driven mapkeTuHry
Lborcepeno: pospobaerno asmopamu
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B ymoBax MiHIHBOTO H(POBOTO CEPEIOBHIIA, TIOSBA HOBUX TEXHOIOTIH
Ta 3pOCTAl0Y0i KUIBKOCTI AOCTYmHOI iH(opMaIli mpo KIIi€HTIB, po3poOka
MapKEeTHHTOBUX CTpaTeriii He MoxmBa 0e3 aHamizy maHux. Ilimxim Data-
driven MapKeTHHTY O3BOJsIE MapkerosoraM cQopMyBaTd e(eKTUBHY
MEPCOHATI30BaHy KOMYHIKAII0 31 CIIOKWBayaMH, aJanTyBaTH pEKIaMHI
cTparerii, OyTM MaKCHMaJIbHO KJI€HTOOPI€HTOBAHUMH, CKOPOTHTH MapKe-
TUHTOBI BUTPATH Ta IiIBUIINTH PEHTA0EIbHICTh MAPKETUHIOBOT JisTLHOCTI.
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