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RFM-ANALYSIS: APPLICATION PRACTICE
IN THE HOTEL AND RESTAURANT BUSINESS

RFM-AHAJII3: IPAKTHKA 3ACTOCYBAHHSA
Y I'OTEJIbBHO-PECTOPAHHOMY BI3HECI

CydJacHa MisUTBHICTD MiJNPUEMCTB TOTEIBHO-PECTOPAHHOTO Oi3HECY
3aJeKHUTh Bl KOHKYPEHTO3[JATHOCTI MPOIMOHOBAHWX TIOCHYr Ta
e(eKTUBHUX 3aXOJiB INOJO 3a0XOYCHHS MPHUXHILHOCTI CIOXHBAYiB.
3 ommsmy crnenudikv iSTIBHOCTI TOTENBHO-PECTOpaHHOro Oi3Hecy,
JOSUTBHICTh ~ CIIOXKMBadiB 1e (akTop KOHKYPEHTHOI TMepeBard Ta
IHCTPYMEHT 3a0XOUYCHHS IPUXIIBHOCTI CIIO’KHUBAUIiB.

[Tig MOSUITBHICTIO PO3YMIETHCS:

— «CTYHiHB, J0 SIKOTO CIIOKHUBAd 3[IHCHIOE IMTOBTOPHI MOKYIKH, Ma€e
MO3UTUBHE CTAaBJICHHS JI0 MOCTAaYajbHUKA 1, KOIM BUHHKAE MOTpeda B
MOCIyTrax, po3risiaae TUIbKA OJJHOTO (TOTO caMoro) mocradaibHuKa» [1];

— «BHUCOKHH PIBEHb JIOBIpPH KIIIEHTA 0 KOHKPETHOI oprasizaiii abo
TOPTriBeNIbHOI MapKH, BHACIIIOK YOTO KIIEHT HE PO3MIIAAAaE KOHKYpPYHOUi
MIPOTIO3UII Bifl IHIINX OpraHi3amii (TOPriBenbHUX MapoK)» [2].

OmiHka piBHSI JIOSUTBHOCTI KII€HTIB (OpMyeTbCs B pe3yibTaTi
y3araJbHeHHSI JYMOK BIJHOCHO TMOCIYrH a00 TOBapy, HOBTOPHUMHU
BiJIBIlyBaHHSIMHU, TPHUBAIICTIO BIJHOCHH, OakaHHSIM pPEKOMEHIyBaTH
3aknan. Mognens RFM-anamizy m03BOJNISIE MiANPUEMCTBAM TOTEIBEHO-
pecropaHHOro Oi3HECY BHOKPEMHTH CETMEHTH CIIOXKHMBA4iB Ta MAaTH
VSBICHHS NP0 KIIEHTCHKY 0a3y Ha IiACTaBi XPOHOJIOTI] IOKYTIOK.
Enementn RFM-ananizy 3acHoBaHi Ha Tphox 3MmiHHHX: R (Recency —
JIaBHICTh. TeEpioJy 3 MOMEHTY KpailHbOro 3aMOBJICHHS, IIOKYIIKH);
F (Frequency — uacrora MOBTOPHHX BiIBilyBaHb: CKiJIbKA 3aMOBJICHb
(mokynok) 3po6uB kiieHt); M (Monetary — Tpomr; cyMa BHTpAT:
cyMa Irpolieil, sKy BUTPATHB KIJII€HT).
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BusnauanbHuM (hakToOpoM MpH CErMEHTYBaHHI € po3nofin 6aiiB R, F,
M Juis KIi€HTIB Ta MPHUCBOEHHA oMy cermMeHnTy RFM BiamoBimHo 10
TIOBEIHKHA CIIO’KUBAYA.

PexomeHnmoBaHa 1kajna OIIHKM PIBHSA  JIOSUTBHOCTI  KJIIEHTIB
HiAIPUEMCTB PECTOpaHHOTO Oi3Hecy Ha OcHOBI eneMeHTiB RFM-anamisy
npencrasieHa (Tabai. 1).

Taomuws 1
PexoMenioBaHa mikaJja OMiHKU PiBHSA JOSLILHOCTI
KJIEHTIB MiAMPUEMCTB PECTOPAHHOTO Oi3Hecy
Ha ocHOBi 3MiHHMX RFM-anaunizy

Recency Monetary
(naBHicTB) — Frequency (rpomoBi
MOMEHT, KOJIU (4acrorta) — BUTPaTH) —
Banu | 3HaueHHs KIIIEHT OCTaHHI KUTBKICTb 3arajibHa CyMma,
pa3 3pobuB KIIIEHTCHKUX BUTpaveHa
3aMOBJICHHS BI3UTIB KIIIEHTOM TIPOTSITOM
HPOTSTOM MiCSIIs Mics1, TpH.
1 6an Husbke 30 - 23 nuis Tomy 2-1 10 1000
2 6amu | Cepenne | 22 — 12 nHiB TOMY 5-3 Big 1000 1o 4999
3 Ganu Bucoke no 11 nuis Oinblre 6 Big 5000

Jwcepeno: cknaoeno agmopom

B pesymprari 3-x OanbHOI OINIHKK pIiBHSA JIOSUTBHOCTI KJIIEHTIB
Ha ocHOBi 3MiHHMX RFM-ananmizy (tab6n. 1) BHOKpEMIIIOETHCS IE€BHA
KUTBKICTh CETMEHTIB (Tab. 2).

Tabmuws 2
XapakTepUCTHKHU CerMeHTiB 3 ypaxyBaHusaM RFM-ananizy

Cel"MeHT, XapaKTepucTuKa

1 2 3

111 — naBHi, pa3oBi, 121 - naBui, HeyacTi 131 - gaBHi, yacrTi,

HU3BKUN Y€K KIIIEHTH, HU3bKHI YeK HU3BKHUM Y€K
112 - naBHi, pa3oBi, 122 — naBui, HeyacTi 132 — naBHi, yacri,

cepeiHil uek KIIIEHTH, CEPEIHIN UeK cepesiHii uek
113 — naBHi, pa3oBi, 123 — naBHi, HeyacTi 133 — nmaBHi, 4acTi,

BHCOKHI Y€K KJIIEHTH, BUCOKHI Y€K BHCOKHI Y€K

. 221 — cepeaHs JaBHICTD .
211 — cepenHsl JaBHICTH, POIHA 1 > | 231 - cepenHs NaBHICTb,
. . HEeYacTi KII€HTH, . o
Pa30Bi, HU3bKHIA YEK o 4acTi, HU3bKHUH YEeK
HU3BKHUI YeK
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IIpomosxennst Tabnuii 2

1

2

3

212 — cepenHs AaBHICTb
Ppa3oBi, cepesHii uek

222 — cepenHs NaBHICTB,
HEYacTi KIIEHTH,
CepeIHIN YeK

232 — cepenHs 1aBHICTb,
4acTi, CepeaHii ek

213 — cepenHs 1aBHICTb,
Pa3oBi, BUCOKHIA YeK

223 — cepeniHs 1aBHICTb
HEYacTi KIIEHTH,
BHCOKHI Y€K

233 — cepe/iHs 1aBHICTB,
4acTi, BUCOKHMH YeK

311 — HenaBHi, pa3osi,
HU3BKHUM YeK

321 — HenaBHi, HeYaCTI
KJIIEHTH, HU3bKUH YeK

331 — "HenmaBHi, 4acTi,
HU3LKHUM YeK

312 — HenaBHi pa3oBi,
CepeHii uek

322 — HepaBHI HevacTi
KIIIEHTH, CEpeIHIN UeK

332 — "HenaBHi, Jacri,
CepeHii ueK

313 — HenaBHi, pa3oBi,
BUCOKHI YeK

323 —HemaBHi HEYaCTi
KJTI€HTH, BUCOKUH YEK

333 — "HenaBHi, yacri,
BUCOKHI YCK

Licepeno: cxradeno agmopom

Iicnsa

OTPUMaHO1

cerMeHTaril

KJIICHTIB

HiAPUEMCTBY

HEOOX1THO PO3POOUTH MAPKETHHTOBY CTPATErito JJS KOXKHOI TPYIIH.
Jnis «HaWKpamux» KIT€HTIB, sIKi 9aCcTO 3aMOBJIIOTH (KYITYIOTh) Ha BEJTUKI
CYMH PO3pOOJIAETHCS BIAMOBIHA MPOTpaMa JIOSUTBHOCTI, JUISI «CEPEIHIX»
KIIIEHTIB PO3POOJISIETHCSA CTpATETisl CTUMYJIOBAaHHS, JUIS HEAKTHBHOTO
CETMEHTY CI0KHBAYiB MOYKHA BUKOPHCTOBYBATH PCaKTUBAIIMHI 3aXOIH.

Otxe, RFM-ananiz € iHCTpyMEHTOM, SKHH Ja€ 3MOTYy KOMILIEKCHO
OIIIHUTH pPIBEHb JIOSIILHOCTI CIIOKWBa4iB Ta PO3POOHMTH CTparerivHi
3aXOMH 3 MiITPUMKH JOBIOCTPOKOBHX BiJHOCHH.
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