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CREATIVE ECONOMY IN B2B:
DIGITAL STRATEGIES FOR INCREASING THE
COMPETITIVENESS OF ENTERPRISES

KPEATUBHA EKOHOMIKA B B2B:
LAPPOBI CTPATETII /151 NLIBULLIEHHS
KOHKYPEHTOCHPOMOKHOCTI NIJINIPUEMCTB

Ha cy4yacHoMy ertami pO3BHUTKY €KOHOMIKM YKpaiHH BHHHKIIA
HEOOXIHICTh Yy  BOPOB3KEHHI  IHHOBAaUIWHUX  MIXOAIB 1O
MapKeTHHToBO1 AisibHOCTI [1]. OfHi€l0 3 KIOYOBHX TEHIEHINH CTajo
BIIPOBAKEHHSI KOMIUIEKCHOro B2B mapkeTunry, sKkuii BpaxoBye
cnenugiky B2B puuky Ta #oro ywacHukiB. Inctpymentn B2B
MapKeTHHTY J03BOJIAIOTh KOMIIAHISIM 3aly4aTd HOBUX KIEHTIB 1
MapTHEPIB, MiIBUIYBATH BIi3HABaHICTh OPCH/TY, MOKPAITyBaTH IMiIK Ta
MPE3eHTYBATH CBOI MPOIYKTH 1 MOCIYTH.

B pamkax B2B-mozeni 6i3Hecy, KOiIM OFHAa KOMIIaHisl 3aKyIHOBY€
npoAykmito abo Tociayrm |y mocTtadalbHHKa abo  pearnizye  iX
KOPIIOPATUBHHUM KITIEHTaM, MH Ma€EMO CIIPaBY 3 THIIOM Oi3HEC-B3a€MOIIT,
BiloMuM SK «BiJ Oi3Hecy mo OizHecy». lleit miaxin mepenbauae, 1o
MiATIPUEMCTBO  IIOCTAda€ CBOI TOBapH UM TOCIAYTH  iHIIUM
MIANPUEMCTBAM, & HE KIHIICBUM croxuBadam. Tepmin B2B, mio
po3mmnppoByeThes Kk “Business to Business” (Bin 6i3Hecy 10 Gi3Hecy),
OMHCY€E MOJIENIb B3a€MOJIii, B sIKiii KOMIIaHig HaJa€ CBOI MPOAYKTH YU
nmocnyrd iHmuM mignpuemcreaM. Cextop B2B 3a3Buuaii oxorniroe Taki
chepu, SK BHPOOHULTBO, MUCTPHOYIsS, iH(OpMamidHI MOCIyTH Ta
JIOTiCTHKA.

XapaktepHuM npukiagaom B2B-B3aeMoii € AisIbHICTH KOMITaHIH, 1110
HAJAOTh AHAIITHYHI JaHi NMPO PHHOK, CIOXHBAa4diB 1 KOHKYypEHTHE
cepenopuiie. lle nmae 3Mory migmpHeMcTBaM pO3pOONATH e(eKTUBHI
cTpaterii Ta yXBaJioBaTH OOIpyHTOBaHi pimeHHs. B2B-mapkerwnr
30CepeHKEHI Ha 3aJ0BOJICHHI MOTPe0 MiAIPHUEMCTB, a HE KiHICBHX
crnoxuBaviB. OCHOBHa MeTa — 3aJyyeHHS, YTPUMAaHHsS KIH€HTIB 1
3a0e3medeHHss KomepmiiHoi Buromu. llimsoBoro aymuropiero € iHm

47



KOMIaHii, 30Kpema iXHi 3aKymiBeJbHHKH. Takuii PUHOK 3a3BUYal
Opi€EHTOBaHMI Ha ONTOBI MPOAaXi. IHTEpHET-KOMYHIKAIll JO3BOJISIOTH
3HM3WTH BUTpPaTh Ha 30yT, OXONHUTH MDKHAapOJHI pPHHKHA Ta
BCTAaHOBJIIOBAaTH 3B’SI30K 3 KIi€HTaMW OHIaiH. BoHu 3abe3meuyioTh
IIMPOKE OXOIUICHHA O3 3HAYHUX BUTPAT 1 MOCHIIIOIOTH KOHKYPEHTHI
ITO3MILT.

IHTepHer-mapkeTunr y B2B — me ynpaBiiHCBKMI mpolec, SKHi
OXOILTIOE PO3po0OKY BeO-pecypciB, pekiiamy, MNPOCYBaHHS MOCTYT 1
ToBapiB. BiH Mo€qHye TexHiUHI, OopraHi3aiiiiHi Ta KpeaTWBHI aCHEKTH
ynpaBiiHHS B U(POBOMY cepenoBHIli. [obamizaris, MiKATaTi3allis
Ta 3MiHU B MOBEMIHIII CIIOKHUBAYiB — TPaHCHOPMYIOTH EKOHOMIKY y OiK
nepcoHalizoBaHux nociyr [2]. [HHOBAIIT B OHJIAH-MapKETHHTY CTalOTh
KITFOYOBHMH JJ1s1 aaITallil 10 IMIBHAKOIUIMHHOTO pUHKY [3]. Y B2B uvacto
came mpomno3uliss Qopmye monut. KUTTEBHH IHMKI TPOAYKTIB
CKOPOYYEThCS, TOXK HEOOXiJHAa TMOCTiHHA ajamTailis, MOCIKEHHS 1
BIIOCKOHAJICHHS. SIKICTh, HaIIWHICTD 1 IIBUIKICTh pearyBaHHs Ha 3MiHU
cratotTh kKputuaaumu. OcoOnuBocTi B3aemoii Ha B2B-puHKy mogano B
Tabmmi 1.

Tabmuws 1
Oco0/mBocTi B2B-puHKy

Kareropis

XapakTtepucruka / Onuc

Benukuii o0csr 3aKyniBenb

TIporec kymiBii CKIAAHUHN, TEXHIYHUTH 1
JIOBTOTPUBAIHH

Bucokuii piBeHb pU3UKY IS
MOKYTILIS

TTotpebye rnuboOKOro aHamizy ta
OOI'PYHTOBAHOTO YXBAJICHHS PillIeHb

HasBHicTs npodeciitnux
MOKYIIIB

HeoOxingnicTs y TOUHIN Ta AeTaubHIN
TEXHIYHIN iHpopMari

TicHi 1 TOBroCTpOKOBI
BIJTHOCHHH

[ToOyoBa cTabibHOI criBIpani Mix
CTOpOHAMHU

OCHOBHUI MOTHB IIOKYIIKH

ITinBuieHHs: epeKTUBHOCTI BAPOOHHIITBA
Ta MPHUOYTKOBOCTI MiIPHEMCTBA

Xapakrep IpoCyBaHHS

IlepconanizoBanuii miaxina, pokyc Ha
MIXOCOOHCTICHI CTOCYHKHU

Xapakrep pekaamMu

Uitka, 6e3 nepediblIcHb

[inboBa ayIMTOPIs peKIaMu

By3bke K0JI0 Creliani3oBaHuX CIIOKUBAYiB

Bumorwn o pexiamuoro
KOHTEHTY

JIOKyMeHTaIbHO MMiATBEpKEHA, TOUHA
iHbopmalris

Kananu po3MmillleHHsl peKJIaMu

T"anysesi 3MI, crnenianizoBani miarhopmu

Pexnamuunii Or0pKeT

3a3Buuaii HHxumii, Hixk y B2C
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MapkeTUHTOBI 1HHOBalii — 1€ HOBI pIillleHHA Ta IHCTPYMEHTH,
CHpsIMOBaHi Ha e()eKTHUBHIIIIE 3a]J0BOJICHHS IOTPEO CIIOXKMBAYIB, 30KpeMa
yepe3 IHHOBAIlIHHI KaHaM KOMYHIKaIlii Ta 30yTy (HampuKiaz Amazon,
eBay, ownnaiin-npocyBanHs) [3]. [HHOBaLiWHUII MapKETHHT OXOIUIIOE
BIIPOBA/DKCHHSI  PE3yJIbTAaTiB HAYKOBHX JIOCHI/DKEHb Yy TIPOIECH
BUPOOHMIITBA, TPOCYBaHHS NPOAYKII Ta CaMoro MiAnpueMcTBa. Y
B2B-cerMeHTi 1ie 03Ha4a€ 3aCTOCYBAaHHS CYYacCHHUX TEXHOJOTIH s
MOCWJICHHS  KOHKYPEHTOCIIPOMOXKHOCTI, ~ONTHMI3allii MpomeciB i
KOMYHIKaIlii 3 KJIIEHTaMU.

Cdepa mapkermHroBux mnocayr y B2B Bximoyae KOHCANTHHT,
pekiamy, anamituky. [1ig BrumBoM mu@posizalii 3pocTaroTh BAMOTH JI0
nepcoHali3allii, mpo30pocTi Ta ePeKTUBHOCTI pimeHb. KomiaHii MaroTh
aJlanTyBaTHCA JIO TEXHOJOTIYHHMX 3MiH 1 HOBHX OYiIKYBaHb KIIIEHTIB,
iHaKIIle PU3UKYIOTh BTPATUTHU TO3UIIIT HA PHHKY.

3a pmanmmm gocnimkeHHs McKinsey & Company, HaifycmimHimnmi
kommaHnii B B2B-cermMeHTi 3aCTOCOBYIOTH IT°SITh KJIFOUOBUX CTpaTerii 1is
MiJIBUIIIEHHS €)EKTUBHOCTI: aBTOMAaTHU3allisl MPOLECIB 1 BIPOBAKEHHS
IHHOBAIIMHUX TEXHOJIOT1H; BUKOPUCTAHHS aHAIITHKH Ta MepCOHATi3alii;
OaraTokaHaJbHI IIIXOAM; PO3POOKa IHAWBIMYaTbHHX CTpATeTid UIs
BHUXOJy Ha MDDKHApOJIHI pUHKH; BAOCKOHAJICHHS €JIE€KTPOHHOI KOMep1ii B
MapKeTHHTOBUX 1 30yToBUX mporecax. L[i crpaTerii m03BONAIOTH
MiJIPUEMCTBAM  MIJIBHIYBaTH CBOIO KOHKYPEHTOCIHPOMOXHICTH 1
e(heKTUBHIIIIE 33]JOBOJILHATH MOTPEOH CBOTX KITIEHTIB.

[NocriitHnii aHami3 pUHKY, KOHKYPEHTIB i HOTped KiieHTiB y B2B-
CerMEHTI JI03BOJISIE MIJBUINMATH TPOJAaXi Ta TIOKPAIIUTH TIO3HUIIT
kommanii. [HcTpyMenTH cross-sell Ta up-sell 30imbIIyI0Th cepenHiil uek i
ONTHUMI3YIOTh ACOPTHMEHT. BaknuBo mnepenbadaTH BIATIK KIEHTIB,
CTE)XHUTH 32 KOHKYPEHTAMH Ta KOPUTYBaTH IIIHOYTBOPSHHS IS
3MIITHEHHS MApTHEPCTBA.

CermeHranisi KIi€HTIB 3a NpUOYTKOBiCTIO Ta po3paxyHok LTV
(TTOXHUTTEBA IIHHICTD KITIEHTA) JAal0Th 3MOTY €(EeKTHBHIIllE IHBECTYBAaTH
B yTpUMaHHA Kii€HTiB. [[npoBi TEXHOJOTII CHPUAIOTH 1HHOBAIIAM Y
Oi3Hec-MoAeTSIX, i ABUILYIOUN e(heKTUBHICTH MianpueMcTB. [IpoTe nuie
HEe3HayHa YaCTHHA KOMIIaHii BMie peaizyBaTu MOTEHIIaN Iu(ppoBizaliii,
10 BUMArae iHBECTHIIIH y TEXHOJIOTII Ta OpraHi3aiifHoi TOTOBHOCTI.

B2B-kommaHii MarOTh He JIUIIE 33I0BOJBEHATH MOTPEOH MapTHEPIB, a
i GopMyBaTH CHIBHUHM OpeH. A MOCHIIEHHS JOBipH. MakcUMaIbHUIA
e(heKT BiJI OHIAWH-TIPOCYBAHHS JOCATAETHCS 32 YMOBH iHTETpallii CaTy 3
inctpymentamu  SMM. IHHOBamii B peKIIaMHOMY MCEHEIKMEHTI
BKJIIOUAIOTh LIJIbOBY OHJIAIH-peKiIaMy 3 ypaxyBaHHSM cnenugiku B2B:
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JIOBIIMK IUKI TPUAHSTTS PillleHb, OUIBIINKA aKIEHT Ha I[iHYy, SKICTh,
YMOBH OIIJIATH Ta JIOTICTHKY.

Oninka epextuBHocTi B2B-mMapkeTunry y cdepi MapKeTHHTOBHX
MOCITYT YCKIAMHIOETHCS Yepe3 TPUBAIUM UK MPUUHATTS PIllICHb PO
criBmpaito. KirouoBi MOKa3HHUKH — 3aJIyYeHHST HOBHX KOPIOPATHBHUX
KIIIEHTIB, MUHAMiKa TPOJaXIiB Ta PIiBeHb 3aJIOBOJICHOCTI KIIIE€HTIB 3a
meTtpukamMu NPS (Net Promoter Score) i CSAT (Customer Satisfaction
Score). B2B-mapkeruHr y miif cdepi Mae crnemudixy, 3yMOBIEHY
CKJIQHICTIO Taly3l Ta OCOONUBOCTAMHU Oi3Hec-BiqHOCUH. [ 0J0BHI
BUKIIUKA — TIEpCOHAJi3allis pilleHb, e(eKTUBHA KOMYHIKaIlisd Ta
noOyZoBa JOBrOCTPOKOBMX MAapTHEPCTB. BMIHHA BpaxoByBaTH IIi
(dakTopn W amanTyBaTH CTpaTerii € KIIYOBUM Ui YCHiXy Ha
KOHKYPEHTHOMY PHHKY.

B pamkax punky B2B icHy10Tb eBHi 0COOIMBOCTI, K1 BIUIMBAIOTh HA
MapKETHHIOBI CTpAaTeTii.

[To-mepiie, mporec MPUUHATTS pilieHs y cdepi B2B yacto € 6inbin
CKJIAJTHUM 1 TPUBAJIUM MTOPIBHIHO 3 PUHKAMH JIJIsl KIHIIEBUX CIIOKUBAYIB.
Ile 3ymMOBIEHO HEOOXIJHICTIO TPOBEICHHS PETEIBFHOTO aHANi3y
KOMEpIIHHUX TPOMO3HIiK, OIIHKA BiJMOBITHOCTI TPOAYKTY a0o
MOCIYTH CTPATeriYHUM LIAM MigNpUEMCTBA, (JIHAHCOBUX PHU3HKIB Ta
MOTEHI[IHOT OKYITHOCTI IiITPUEMCTBA.

[To-npyre, y B2B-cekTopi BayKJIMBY pOJIb BiJlirparoTh MapTHEPCHKi Ta
JIOBFOCTPOKOBI  BIIHOCMHH. BapTicTh TOBapiB ab0 MOCIyr MOXe
BU3HAUaTHCS HE JIMIIE I[iHOIO, aje i piBHEM B3a€EMOPO3YyMiHHS,
00CIIyroByBaHHS Ta MiITPUMKH. BilIMOBIHO, MapKETHHTOBI CTpaTerii
MaroTh OyTH OPIEHTOBaHI Ha PO3POOKY MpOrpamM yTPUMAaHHS KIIEHTIB,
noOyIoBY iHAMBIAyaJIbHUX KOMYHIKAIIMHUX CTpaTeriil Ta MiJBUIIECHHS
SIKOCTi 00CITyrOBYBaHHSI.

[To-Tpere, IHAMBIAYATLHUHN MIXIT € BAKIUBAM aCIICKTOM Ha PHHKY
B2B, amxe KOXEH KOPIOPAaTHMBHHUN KII€EHT MOXKE€ MaTH YHIKaJbHi
notpebu Ta BuMoru. KokHe MiAnpHeMCTBO Mae yHiKaJbHI Oi3Hec-IIii,
(hbiHAHCOBI MOXIIMBOCTI Ta OIEpamiiHi BUMOTH, IO OOYMOBIIIOE
HEOOXiAHICTh PO3POOKHU 1HIUBILyadbHUX YMOB CHiBIIpALli.

ITo-deTBepTe, KOPHMOPATHBHI KIIE€HTH 3a3BUYall Opi€EHTOBaHI Ha
JIOCATHEHHST BHCOKOT €KOHOMIYHOI e()eKTUBHOCTI Ta MaKCHMaJLHOTO
PiBHS peHTa0CIBHOCTI 3IIHCHIOBAHUX 1HBECTHIIIH.

BukopucTaHHS ~aKkTyaJbHMX IHCTPYMEHTiB Ta IIatpopMm y
B2B-mapkerunry crpusie edeKTHBHINIOMY BeleHHIO Oi3Hecy. Taki
3ac00M MOXXYTh HAJaTH BAXKJIMBY iH(MOPMAIIO MPO KIIEHTIB, IILOBY
ayJUTOpilo Ta puHOK 3aranoM. CbOrofiHi iCHye Oe3J1i4 IHCTPYMEHTIB IS
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B2B-mapketunry, 1 ixHili acOPTHMEHT MOCTIHHO pPO3LIMPIOETHCA.
BaxxnuBo 3a3HaunTH, IO JUIS TOCSTHEHHS MaKCHUMaJbHOT e()eKTUBHOCTI
MapKETHHTOBOT CTpaTerii HeOOXIHO He JIMIIE 3aCTOCOBYBATH OKpEeMi
IHCTPYMEHTH, ajie i CTBOPIOBATH KOMILUIEKCH1 PillleHHS], 110 B3a€EMO/II0Th
1 JOIIOBHIOIOTH OJIUH OJTHOTO.

MapKeTHHTOBI 1HCTPYMEHTH — II¢ Pi3HOMAaHITHI METOAM Ta 3aco0H
MPOCYBaHHSA TOBapiB 1 MOCIyr. YCHIIIHI KOMIMaHii 3aCTOCOBYIOTb
IIMPOKUIA CIEKTP TaKUX IHCTPYMEHTIB HJIsl JOCSTHEHHS PE3yJbTary.
Edexturanit B2B-mMapkeTnHr 6a3yeTbcs Ha KOMIUIEKCI IHCTPYMEHTIB i
CTpAaTeriii, IpeNCTaBICHUX Y TaOIuIi 2.

Tabmuns 2
EdexTuBHi crparerii Ta inctpymentu B B2B-mapkerunry

Be0-caiiTu Ta senainru. [Ipodeciitnuii BeO-cailT i
creniani3oBaHi JEHIIHI Y /IS IPpe3eHTanii IPOAYKTiB i
MOCIYT

Enexrponna nomra. Haxcunanus inpopmaniiuux
OOJICTEHIB, CIICI[ialIbHUX MPOMO3HUILiH 1 IHIIUX MaTepiaIiB
qyepe3 eNeKTPOHHY HOIITY

CouianbHi Mepe:xi. AKTUBHA IPUCYTHICTD Y COLiaTbHUX
Mepexax Ui MiATPUMKH OpeHIy, KOMYHIKaIlil 3 KIIi€HTaMU
Ta PO3HOBCIOJKEHHS KOHTEHTY

CtBopeHHsI KOHTEHTY. Po3poOka KopucHoro Ta
puBa0JIMBOrO KOHTEHTY, TAKOIO K CTATTi, OLIl KHUTH 1
Konrent- BiZI€0, 1[0 IIPUBEPTAE YBary Ta PO3BHBAE BITHOCHHU 3
MAapKeTHHI | ayJUTOpi€l0

Baorinr. BegeHHs kopropatuBHOro 00Ty Al IeMOHCTpALIii
eKCIIEPTH3HU Ta BUPilIEeHHs npo0JieM IiIboBOi ayAuTopil

SEO (onrumi3zanist nourykoBux cucrem). [TokpaiieHns Beo-
CaiiTy Ta KOHTEHTY JUIsl TiIBUILIEHHS BUAMMOCTI B

SEO 1a MIOIIYKOBUX CUCTEMAX

SEM SEM (naaTHuii nourykoBuii MapkeTuHr). Bukopucranus
IUIATHUX PEKJIAMHUX KaMIaHii JJIs MiABUIICHHS BUIUMOCTI B
MIOUIYKOBUX CUCTEMaX

CRM-cucremu. CuctemMu ynpasJiHHS BITHOCHHAMH 3
KJIiEHTaMH 151 €pEKTUBHOTO BeIeHHS 0a3H KIIIEHTIB i
B3a€EMOJIIT 3 HUMHU

TexnoJiorii | MapkernHrosi aBTomaTu3auii. [HncTpymenTn ams
aBTOMATH- | aBTOMAaTHU3allii pi3HHUX €TaliB MAPKETUHTOBOTO LIUKITY

3anii IIpoBeneHHs Ta y4acTh Y TEMATHYHHUX 3aX0AaX JJIs
301IbLICHHS BIUIMBY OpeHJy i B3aEMOii 3 mapTHEpaMu
Hancuianas mepcoHasi3oBaHHX NMPONO3MIii Ta
iHAUBiAyanbHe 00CIYrOBYBaHHS KIIEHTIB

Hudposnii
MAapKeTHHT
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i iHCcTpyMeHTH JomomaraioTb B2B-kommanisM CTBOpIOBaTH
e(eKTHBHI MAPKETHHTOBI CTpaTerii, 3aIydaTH KII€HTIB Ta MOCHUIIOBATH
CBOIO TIPHCYTHICTh Ha PHHKY. BaIWBYy poilb y IBOMY BiIirparoTh
30BHIIIHI [OCWJIAHHS, SKi BHKOPUCTOBYIOTHCS Uil OOTOBOPEHHS
MPOIYKTIB i 0OMiHy KOHTEHTOM 3 iHIIUMH IpodecioHaraMu ramysi.

OnuTyBaHHS NAIOTh 3MOTY ayJUTOpii BICIOBIIIOBATH CBOIO TyMKY Ta
B3a€EMOJIATH 3 OpEeHIOoM, a icTopii y couianpHUX Mepexax (Stories) —
ainmuTtucs (oTo- Ta BIICOKOHTEHTOM, KUl aBTOMAaTHYHO 3HUKA€ depes
24 romuuu. Takwii popMar 4acTO BHKOPHCTOBYIOTH JIJISI TIPHUBEPHECHHS
yBaru Ta aKTHMBHOI KOMYHIKalii 3 MiJIHMCHAUKAMHU. 3aKpillJIeHI TIOCTH Y
Facebook 3amumarorbcs y BepXHid YacTHHI CTOPIHKH, LIO JO3BOJISIE
pO3MIIIlyBaTH BaXJIMBI HOBHHM a00 pEKJIaMHI KaMIlaHii, SKi 3aBKIH
Oynyts Ha Buay. [lnardpopma Facebook Takox € eekTHBHUM KaHAIOM
JUIS TIOIIMPEHHS BiJEOKOHTEHTY: BIATYKIB KJII€HTIB, AEMOHCTpaliii
MPOIyKIii, IHTEPB’I0 3 eKCTIePTaMH, HABYAIBHUX POJIMKIB Ta PEIIOPTAXKIB
3 noxi. Lle mo3Bosie OpeHmaM yTpUMyBaTH yBary ayauTopii, HaTaroun
1 IHHUY 1 IKABUH KOHTEHT.

Instagram aKTHBHO 3aCTOCOBYETHCS MJIsi IPOCYBaHHS OpeHIB
3aBJSKM PI3HOMAaHITHOCTI (¢opmariB, 30kpema Instagram Stories —
KOPOTKMM JHHAMIYHMM MarepiajlaM, IO CHOPHUSIOTh HIBHIKOMY
3aJTy4eHHIO KOPHUCTYBAUiB i 3pOCTaHHIO B3a€MO/Iii.
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